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BSc. M.A.
Government Relations/Market Access/Price Value Expert Lifesciences

INESSS, CADTH, HTAi, Canada, USA, EU
Healthcare Professional by trade

Master’s Leadership Studies Guelph School of Management
Email: rosemarieboylan@hotmail.com
Phone: (438) 889-3912

Summary Career Accomplishments:

2019-2022-Independent Consultant/Contractor Femtech
Start-up Lifesciences Market Access INESSS/CADTH AI
Digital Patient devices:

Specialist:
Government relations, -Development of digital technologies for improving patient-reported
negotiations, pricing, outcomes, lifestyle outcomes in cardiovascular disease, obesity and
communicating health diabetes.
economic value
propositions for market -Integration of machine learning & predictive analytics in market
access. access strategies, customer needs analytics, health technology

assessment decision-making, predictive analytics for simulating
success metrics, adapting national & regional plans according to

Pfizer, Merck, Novartis, , outputs

Mylan, Abbott &
Theratechnologies.

-Advisor in Canada, U.S. E.U. in government relations/private payers/
market access, price positioning & launch strategies for commercial
excellence with payers & policy influencers for health technology
assessment, policy influence, advocacy, health economic outcomes
research communication and negotiations with product listing
agreements for pharmaceutical drugs (biologics, biosimilars &
generics), Medical devices & digital health technologies AT machine
learning.

< 11 years Sales Management/ People management/Coaching:

Cumulative Coaching/Transactional leadership-5 Fortune 500
companies, 7 teams up to 17 employees. Highly skilled at turning low
performers into top performers transformational & positive
psychology coaching skills.



< 10 years Brand Management/Launch excellence, Senior
Project Management, Market Access, Pricing, HEOR, 7
companies:

Global strategist, Government Relations Influencer & Project
Management Expert: Specific areas of specialization include
population health, Health Technology Assessment, forecasting
financial markets for payers, government ministries & manufacturers,
dossier development, pharmaceutical pricing USA, Canada, EU, Payer
Value Dossier Communication Evidence Negotiation external
reference pricing pharmaceutical drugs Canada, EU, USA, Market
Access, HEOR, HTA, Government Relations, Negotiation strategies.
Harvard Negotiation Project putting into practice with signed
agreements payer, manufacturers. 7 Companies, 3 International
Markets, 2 continents, best practices 1999-2020-Global Innovation
Award for simulating HTA assessments based on linear regression
model of clinical, economic, pricing decision-making to build a
scorecard. Products included Lucentis, Ilaris, Onbrez, Aricept,
Zeldox, Relpax, Xolair, Hicon, Advate, Obizur, Creon, Copaxone,
Trogarzo, Egrifta, Biosimilars, generics and medical devices.

Leadership across cross-functional teams with global responsibilities
& national sales management responsibilities/managing joint ventures,
launching products, expertise project management successfully
attained 80% market share Anesthesia product line, 90% market
share neonatal respiratory:.



